ABSTRACT

PT. PRATAMA MAINTAIN ARTHA is a company Engaged in sales of devices
and completeness per-parking as well as GPS. Marketing and Sales Division has the role
of presenting data and information on problems in the sale of goods. Purchasing Division
has the role of presenting data and information on problems in the field of purchasing
goods.

In this case they sell their products using manual systems and methods of the
interface (face to face). That is still asking for the order via telephone or facsimile and
write sales invoices wearing carbon paper. Although the recording of purchases,
inventory, and sales reports are processed manually in a computer using Microsoft Office
Excel to determine the company's financial statements.

With the system and method, the course will make the performance of the
company becomes ineffective. Then make the information system as a tool to facilitate the
saleofproducts.
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